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Independent Medical Distributors Association

DISTRIBUTOR SELLING
AGREEMENT

THIS AGREEMENT. cffective ibe last date it is executed by one of the parties hereto,
is betwoen + a vorporation whose address is:
. hereimafter called "MANUFACTURER,” and
. a corporation hereinafter called "DISTRIBUTOR,” whose addiress 1s:

I, Appointment of Distributor

Manufscturer bereby sppoimts Distributor for exclusive distribution of ihe products of
Manufacturee set forth in the attached Exhibit A (“"Product™), which is hereby made a pan of
this Agreement, together with other products, trademarks and product modifications as may
be added in the future. Distrabutor shall have the right of first refusal fo serve as distnibutor of
all additional medical products that Manufacturer may manufacture in the future,

2 Territory

The temitory covered by this Agreement is described in the autached Exhibin B
(“Termtory™), which is hereby made a pan of this Agreeawent, The Musulacturer agroes nol to
appotnt other distiibutons within the temitory, o o sell direct within the temitory.

i Partics’ Obligations
A, Manufactarer  will  provide  effective  advertising,  convention
panicipation, catalogues and literature at no cost 1o Distributor to enhance Distributor’s sales
efforts as Manufacturer reasonably doems necessary.

B. Manufacturer will keep Distributor informed of promaotional sctivities,
new products and policies of Manufacturer.

C. Manufsceurer will refer all product inguines from the Distributor’s
termitory to Distributor.

In the world of business, a distributor agreement is a crucial legal document that

outlines the relationship between a manufacturer or supplier and a distributor.
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This agreement sets the terms and conditions under which products are
distributed and includes important clauses such as territories, exclusivity rights,
pricing, and termination provisions. In this comprehensive guide, we will focus

specifically on exclusive and non-exclusive rights in a distributor agreement.

What is a Distributor Agreement?

A distributor agreement is a legally binding contract between a manufacturer or
supplier and a distributor. This agreement allows the distributor to sell and
distribute the products of the manufacturer or supplier within a specified territory
or market. It establishes the rights and responsibilities of both parties, including

the terms of payment, warranties, marketing support, and intellectual property

rights.
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One of the key elements of a distributor agreement is the designation of exclusive

or non-exclusive distribution rights. These rights significantly impact the parties
involved, as they determine the level of competition and control over the

distribution and sales of the products.
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Exclusive Rights in a Distributor Agreement
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When a distributor is granted exclusive rights in a distributor agreement, it means
that they have been given the sole right to distribute the products within a specific
territory or market. This exclusivity prohibits the manufacturer or supplier from
appointing any other distributors or selling directly to customers within that

territory.

The exclusivity can be limited to a specific geography, such as a country or
region, or it can be global. The level of exclusivity is typically negotiated between
the parties based on factors such as the distributor's capabilities, market reach,

and potential sales volume.
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For a distributor, exclusive rights can be highly beneficial. They gain a competitive
advantage in the market, as they are the only ones authorized to sell the
products. This exclusivity can lead to increased sales and profits, as they do not

have to compete with other distributors for customers.

However, exclusive rights come with responsibilities. Distributors with exclusive
rights are expected to meet certain sales targets and commit to marketing efforts
to ensure the success of the products. Failure to meet these expectations could

result in the termination of the exclusivity or even the entire distributor agreement.

Non-Exclusive Rights in a Distributor Agreement
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Contrary to exclusive rights, non-exclusive rights in a distributor agreement allow
the manufacturer or supplier to appoint multiple distributors within a specified
territory. These distributors can actively compete with each other to sell the

products to customers.

The decision to grant non-exclusive rights is often made when the manufacturer

or supplier seeks to access a broader market or when the products have a wide
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appeal that can benefit from multiple distribution channels. Non-exclusive rights
also provide flexibility to manufacturers or suppliers, as they are not limited to a

single distributor for their product distribution.

For distributors, non-exclusive rights mean they have to face competition from
other distributors selling the same products in the same territory. They may have
to invest additional resources in marketing, sales, and customer service to

differentiate themselves and attract customers.

However, non-exclusive rights offer distributors the opportunity to diversify their
product portfolio and reduce the risk associated with relying solely on exclusive
products. They can explore other markets and expand their customer base

without any geographical restrictions.

Choosing Between Exclusive and Non-Exclusive Rights



DISTRIBUTION AGREEMENT

This Distribution Agreement (the "Agreement™) is made on the day of 20
by and between with a pancipal business address
at (the "Supplicr™) and [Distnibutor Name|
with a pancipal place of busincss at (the
*Distributor”),

PREAMBLE

The supplicr manufactures and sclls the Products listed in Paragraph 1 (the "Produsis™), The
Distributor wants to purchase the Products from Use Supplier for ressle in the geographic areas
defined in Paragraph 2 (the “Temitory™). The Supplicr wants to appoint the Distributos as its

| Exclusive/Non-Exclusive] distributor of the Products in the Territwy, The Distributor also
desires this appointment, subject 10 the terms and conditions set forth in this Agreement,
including any exhibis or schedules attached

In conssderation of the foregoing. and of the | benefit d heran, the Parties,
intending 1o be legally bound, agree as tollows:

Produces

L. The Products made and sold by the Supplier to the Distibutor for distribution hereunder ase as
follows:

PRODUCT NAME CATALOGITEM NUMBER

[Namve of Product 1) [CatalogTrem Number 1]

[Name of Product 2) [Cazalog/ltem Number 2]

(Add as many' peoduct names and numbers as required )

Territary

2. The nights granted to the Distrib hereunder are granted for the following geographacal
arcas:

Distribution of Products

3. The Supplier bereby appoiats the Distributor as its | Exclusive/Nona-Exclusive] distributor for
the term of this Agreement for the sale and distribution of the Products in and throughout the
Ternitory. The Distributor will maintain, or cause to be mainiained, sales staf¥ for the disinbution
of the Products handled by the Distributos.

4, The Distributor will use its best efforts to promote the sale and distribution of the Products.

Deciding between exclusive and non-exclusive rights in a distributor agreement
requires careful consideration by both the manufacturer or supplier and the

distributor. Several factors should be taken into account:

1. Market conditions: Assess the level of competition in the target market and
the demand for the products. If the market is highly competitive, exclusive

rights may provide a better opportunity for differentiation and sales.
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2. Distributor capabilities: Evaluate the distributor's infrastructure, market
reach, and experience in selling similar products. Exclusive rights may be
justified if the distributor has a strong network and availability to penetrate

the market effectively.

3. Product appeal: Consider the uniqueness and demand for the products.
Exclusive rights may be suitable for niche or high-demand products, while
non-exclusive rights can be more appropriate for widely available or less

specialized products.

4. Geographical scope: Analyze the target market's size and potential.
Exclusive rights can be valuable in large, untapped markets, while non-

exclusive rights may be more suitable for localized or smaller markets.

In many cases, a combination of exclusive and non-exclusive rights may be the
optimal solution. For example, a distributor can be granted exclusive rights in one

region while other regions remain open to multiple distributors.

The Importance of a Well-Drafted Distributor Agreement



Exclasive Rights Agrecment
Agrocowst made between  Your Name (heresmfier referrod w as “ARTIST™L AND BLACK TIM OF
QUIETSTORMBEATZ (hereinsfier reforred to s “PRODUCER™) sad efMecrive om the 12t DAY of Jamuary
iz
The Purpess of this Agrecment is for Prodecor ta:
Garzrn Astst EXCLUSIVE Righty 10 the followieg Beasts) produced snd legally owned by Prodecer

Exclusive Rights

L PRODUCER, BLACK TIM AKA QUIETSTORM of QUIETSTORMBEATZ and Acknsuwiedpe receipt of
Artest's FULL Paymsond of ALL the exclurve nghts 1o ALL the beais abone

Predecer grasts Artist the Rights ta;
1 Record “Music” contsmeng in whole or i part the Beati(n)
2 Min, master, rearrange. of re-onpinect in whole on m part the Beatis)

1 Publeh Mosx m any and ol parts of the world

4 Ditribate Mins 5 sy and all parts of the workd (mclisdes batornet downboadsi
S Porform or brosdcast Munic in any and all parts of the werld

6 Cramt cther  pos-eaclusive Ioomees 8o e Floatis) tr thard parties

7 Huve avhand panty perform the Rights mentionad hercs

8 Mako momcy relstod in whole of in part 10 the Mok therough any and all ways eacept when grasting odber
000088 luive ooy 10 the Beatisg

Producer Obligates ArthsVReoerd label toc

I Give Prodeces “Crode™ m the composer snd producer of the Beat(s) m all wsaations where the Musc i
Seod. drnbesad. publinbod, broadcast. or perfs J.  For all wobsises, the Crode must resd “Produced
by QUIETSTORMBEATZ {lnk 10 producer's webwite optsomal i, othorwise, Crodi mnt read “Prodeced by
QUIETSTORMBEATZ™

b

OPTIONALLY E-Mail Prodecer at i cost o 8 copy of the Mess: within ome { | ) moseh of the Music's
publishing

1 NOT RESELL THE BEATIS) which the Artst___ Yoo Nacne
from _ QUIFTSTORMBEATZ

bowght EXCLUSIVE RIGHTS

4 CLEARANCE fir ANY SAMPLE wsed i the beats componad by ibe prostecer which makes the
Astna Recond Label, nesposnible for sample clearance

Regardless of whether exclusive or non-exclusive rights are granted, a well-
drafted distributor agreement is essential for both the manufacturer or supplier
and the distributor. This agreement protects the interests of both parties and

provides clarity on their rights, obligations, and responsibilities.

The agreement should cover crucial aspects such as payment terms, delivery

schedules, minimum purchase requirements, product warranty, intellectual
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property rights, and termination provisions. These clauses help establish a strong

foundation for a mutually beneficial and long-lasting business relationship.

It is highly recommended to consult legal experts experienced in contract law and
distribution agreements to ensure that the agreement fully complies with the
relevant laws and best practices. This will minimize the risk of disputes or

misunderstandings arising in the future.

DISTRIBUTORSHIP AGREEMENT
THIS AGREEMENT made effective i of the dayof

BETWEEN:

INAME OF MANUFACTURER]
a Corpocation, carrying on business in
(the “Manufacturer”)

-and -
INAML OF DISTRIBUTOR]
a Corporation. carmying on bisiress in
(the “Dristribusor™)
WHLRLAS:

A Masufacturer ARt res and wholesales
: [briefly deserite the produdts);

B, Marnitacturer winhes to appoint Distributor as a nonexclusive distributor of Manufactunr's
Products in the Stase of [irsert mawwe of State] (the “Teeritoey™);

C. Distributoe agores b acorpt such appointment.

NOW THEREFORE, in consideration of the mutual covenants herein and other good and valuable
consideration given by cach party to the other, the receipt and sufficiency of all of which is hencby
acknowledged, the parties hereto hereby agree as Bollows:

18 DEFINITIONS

In this Agroement the fallowing termvs shall have the following meanings

(a) “Produck™ -« means all sold or manufactured by the
Manufacturer;

[13)] “Cureent Product List™ - the document attachod hereto and iInoorparated henetn, as Exhibit “A™;

(3] “Territory”™ « [insert somve of State]:

(d) “Persan” < any saturnal peeson, corparation, parmenhip, or other entity or association,
b GRANT OF DISTRIBU TORSHIP
On the terms provided berein, Manufacturer hereby appoints Distrbutor as a non-exchusive distributor

within the Teeritory, iwqu- lease, mmlunhl‘mdum Dstribu bor accepts such appointment upon
the terms and conditions set ot heevin,

LN TERM

(a) Undess soamner werminased mxnudamwidlﬂwp«uvhknhhrm( this Agroement commencing
on the date heroot shall expire on

() At or betore the expiration of this Agreemsnt the partses dhall pegotiae in goad faith tor the
renewal or extension of this Agreement. provided that Distributor has, wpon the evpiration of the
perm hereod, fully complied with its abligations hereunder.
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In the competitive world of business, distributor agreements are crucial for
manufacturers or suppliers to establish a solid distribution network.
Understanding the differences between exclusive and non-exclusive rights in a

distributor agreement is vital for both parties to make informed decisions.

Exclusive rights offer the distributor a competitive advantage, market exclusivity,
and increased profits. Non-exclusive rights, on the other hand, provide
manufacturers or suppliers access to a broad market and allow distributors to

diversify their product offerings.

By carefully analyzing market conditions, distributor capabilities, product appeal,
and geographical scope, manufacturers or suppliers and distributors can
determine the most suitable approach for their distribution needs. A well-drafted
distributor agreement that incorporates the chosen rights and covers all essential

aspects is crucial for a successful and mutually beneficial partnership.

Remember, effective communication and a clear understanding of the rights and
obligations outlined in the distributor agreement are key to building and

maintaining a strong business relationship.
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With this law firm prepared legal template, non-lawyers can create their own

documents with ease. Written and edited by experienced attorneys, it comes with

complete and easy to use instructions, and is legally binding in all 50 States and

Washington, D.C. Order your legal template today!
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Free Bonus Material(Paperback Version ONLY!)

Learn the difference between a contract and agreement. Not 1 in 1,000
people knows this! Choose the wrong one, and you could wind-up with a

costly lawsuit and face financial ruin.

The MOST crucial element for avoiding expensive litigation and behind

closed-door, high-fee consultations with your attorney.

Precisely "when and how" you should write your own document (This may
surprise you, but you should NEVER fill-in another legal document until

you've read this first!)

How to keep your document simple! Forget everything you've ever been

told... this is the ONLY tip you'll ever need!

How to know if your legal document is 100% legally binding and enforceable!

Shockingly, most agreements never hold up in a court of law. But once you're



armed with this crucial piece of information, you'll never have to worry about

being "financially raped" by the legal system!

Why and how to include the right usage of names and addresses in your
document. (Get this one wrong and you can forget about ever winning your
case in a court of law. Your legal document won't be worth the paper it's

written on.)

How to lawfully recover "employee training expenses" when he or she leaves

your employ.
How to sign a legal document so you cannot be held liable in a court of law.

Key elements to look for in a contract before you sign it! (Don't ever sign

another legal contract until you've got this down cold!)

Why you should NEVER use a friend, family member or relative as an

independent witness.

How specific legal clauses can protect you when doing business in another

state or province.

Why using an "interpretation clause" is a powerfully-effective strategy to

legally protect yourself.

Discover what legal clauses lawyers intentionally leave out of contracts so

that they can expect to litigate later.

What makes one legal contract different (and, infinitely better) than other

written contracts.

How to use the guides alternative/optional attorney clauses for ironclad legal

protection.

Plus... many other legal tips and invaluable information.



Scroll Up and Order Your Law Firm Template Today!
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The Origin and History The Soldiers League, also known as the Army
Rugby League, has a rich history that dates back to the early 20th
century. Initially established...
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Film Quiz Francesco - Test Your Movie
Knowledge!

Are you a true movie buff? Do you think you know everything about
films? Put your knowledge to the test with the ultimate Film Quiz
Francesco! This interactive quiz...

Driving Consumer Engagement In Social Media

: Social media has revolutionized the way brands and consumers

DRIVING CONSUMER interact. Platforms like Facebook, Instagram, Twitter, and YouTube have
ENGAGEMENT IN
SOCIAL MEDIA created...

INFLUENTING ELECTROWIE WORD OF NOUTH

All You Need To Know About The Pacific Ocean
Ocean For Kids Children

EXPLORING THE PACIFIC | |
s ﬂ .~ The Pacific Ocean is the largest ocean in the world, covering more than
- 60 million square miles. It stretches from the Arctic in the north to the
Antarctic in the south and...
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Unveiling the Intriguing World of Complex
Wave Dynamics on Thin Films: A Fascinating
Journey into the Unknown

The study of complex wave dynamics on thin films has captured the
imagination of scientists and researchers for decades. Through years of
research and...

Unraveling the Mysterious Journey of "The
Nurse And The Navigator”

Once upon a time, in a world of endless possibilities, there existed an
intriguing tale called "The Nurse And The Navigator." This enchanting
story embarks on a remarkable...

How To Change Your Child's Attitude and
Behavior in Days

Parenting can be both challenging and rewarding. As your child grows,
you may find yourself facing behavior and attitude issues that leave you
wondering how to steer...

10 Groundbreaking Contributions Through
Science And Technology That Changed the
World

Science and technology have always been at the forefront of human
advancement. From ancient civilizations to modern times, our ability to
innovate and discover new...
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